Would you prefer to receive your own personal copy of the printed version of
Cranes & Access? Then register on-line now for your personal subscription.

Cranes & Access: The UK Lifting Professional's magazine.

www.Vertikal.net/en/journal_subscription.php

Do you need to keep up to date with what's happening in the German, Austrian
and Swiss lifting industries? Then our sister magazine, Kran & Blihne, is the
magazine for you.Subscribe now to Germany's leading independent magazine
for the crane and access industries and keep up to date with the latest news
(published in German).

www.Vertikal.net/de/journal_subscription.php

The world's largest on-line listing of mainland European crane
and access rental companies is available to you now. Just click the link
below to go to Vertikal.net/Vermieter where the bi-lingual site will guide you to

hire companies throughout Europe.

www.Vertikal.net/Vermieter

Free! Up to the minute news from the lifting industry by e-mail straight to your
mailbox. Sign up for NewsAlerts to get head line news as it happens.You
choose which sectors are of interest to you and we make sure you only get short,

individually selected emails that are relevant to you.

www.Vertikal.net/en/newsletter.php

Laptop users: Download complete issues of Cranes & Access or Kran &
Biihne to read when you have the time. Using the latest version of Adobe
Acrobat you can search for specific words or names in the issue or even have
your PC read the articles out loud to you while winging your way across the
Atlantic (or wiling away the hours on the Motorway!). But, please note these are
large files of about 5Mb each.

Cranes & Access: www.Vertikal.net/en/journal.php
Kran & Biithne: www.Vertikal.net/en/journal.php
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BIGGER, BETTER
AND BACK ON TOP

The boom is back at Snorkel.

Month after month, growing numbers

of customers worldwide are discovering

the new Snorkel quality and time-proven
reliability.

We’ve improved everything from our
operating systems and technical services
to our paint, our polish, even our pricing.

And we’re proud that over the past year,
Snorkel has been #1 in the aerial industry
for quality and on-time delivery.

' Keep your eye on Snorkel.

RN, s dcfinitcly back. [ S”D’ke, ]—

Snorkel USA Snorkel Australia Snorkel New Zealand Snorkel Europe Snorkel Asia
snorkelusa.com snorkel.com.au snorkel.com.au snorkeleuro.com snorkelasia.com
800.255.0317  785.989.3000 612 9725 4000 64 6 368 9168 3107361369 04 65-96770885
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The organisers of this year's Conexpo show, being held at its ;
traditional Las Vegas venue, have promised well-over 2,000 S

exhibitors and in excess of 100,000 visitors to the 2005 event. [l ; =8
And, with an improving market and the low dollar, it looks } =L

more Europeans than ever will be making the trip out to L e fATRE

the Nevada sunshine. - ¥l

Turn to page 20 for our full Conexpo 2005 preview with - ; y ' C O n te n tS
information on all of the important lifting equipment ! iy RIS

expected at the show.
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Manitou and Russon team up; Demag 1
delivers UK’s first AC55 City; Loxam on the at helg ht 33
move; JLG-Liftlux confirms Conexpo launch. Harry Waters, sales and marketing director

at Nationwide Access, discusses the

implications that the Health and Safety

H Executive’s (HSE) new Work at Height

2004 review 16 Regulations are likely to have for the access

C&A takes a trip down memory lane to industry and those who work at height.
review all the hot topics of 2004 in our yearly
12 month review.

batteries 35
CO N expo 200 5 2 O Battery technology for powered access

equipment has hardly changed in the last

With just a couple of weeks to go until the 60 years. C&A asks the question -
US' biggest construction Are they still up to scratch?
equipment event in
its calendar, C&A
looks forward to

a most memorable
stay in Las Vegas.

industrial lifting 26

In the first part of a two-part feature, C&A re u I a rS
caught up with Tjerko Jurgens of Hydrospex
to talk about this growing firm's alternative
lifting activities, while in part-two we review

the pick-and-carry crane market. al I m| tra| N | ng 39
ipaf focus 40
innovations 41

SUBSCRIPTIONS: Cranes & Access is published seven times a year
and is available on payment of an annual subscription of £40.00.

If you wish to subscribe, please send a crossed cheque made
payable to The Vertikal Press Ltd to: Subscriptions, The Vertikal
Press, PO Box 3227, Brighton BN1 4UR. Address changes should
also be sent to this address. Please include the address label from
arecent issue with all correspondence and allow 3 months for
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BULK DISCOUNTS: These are available to companies wishing to Here we look at some of the very Iargest and
take out multiple subscriptions. Please contact the subscriptions

manager for more details. the very smallest scissor and vertical
Tel: 0 1273 884422, Fax: 0 1273 884477 self-propelled lifts to find out why they are
E-mail: info@vertikal.net yet to make an impression on most UK and
Kran & Biihne: The Vertikal Press also publishes a german Ireland rental companies.
magazine which deals with the same issues as Cranes & Access,

but is written for German users and buyers. Details available

on request.

While every effort is made to ensure the accuracy of information
published in Cranes & Access, the Editor and Publisher can accept
no responsibility for inaccuracies or omissions. Views expressed in
articles are those of the authors and do not necessarily reflect
those of the Editor or Publisher. Material published in Cranes &
Access is protected under international copyright law and may not
be reproduced without prior permission from the publishers.
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If you don’t have our yellow card,
watch out for the red

" ) Accepted on
Platform operators who .
aren’t carrying the bright yellow MCG SI tes
PAL Card stand a strong chance of being 4 o
unable to work - they may be red-carded off the site.

IPAF's PAL Card is the accepted proof of high quality training
throughout all industries that rely on powered access.

IPAF’s platform operator training and its
distinctive PAL Card are recognised

Pressure to improve safety when working at height comes from intemationally.

The Card is awarded only to those who
successfully complete the course and
the final assessment.

industry’s recognition of the high cost of accidents, EU Directives and

national regulations as well as legislation. Today’s operators really do
have to be properly trained.

That more than 170,000 of them already rely on the PAL Card to ) e A Taining
The T KRS (e e o v e t ] 3 Centre, how to become an 1PAF Training

prove they have this training is I.S.S rongest endorsement. ‘n‘ R 8 iyt i

Some 200 more request training through the 1PAF Scheme every o out how TPAF can help your business,
Working day' }The world authority call +44 (0)] 5395 62444

The result is not just safer working. Well trained operators work in powered access fax +44 (0)15395 64686
productively as well as safely. or email info@ipaf.org

Whether you are a training provider or your workers use platforms, WWW.ipaf.org  1PAF, Bridge End Business Park,

. . . Milnthorpe, LA7 7RH, UK
the yellow card standard is the one that will stop you seeing red through flee 7

9 5 , Also in Switzerland, Germany, Italy and USA
losing business because someone won’t accept an operator’s card.

o -
}'E_.LE mit 2 16 May Whittlebury Hall, Towcester, Nr Milton Keynes \

Do your homework for the Work at Height Regulations. Tickets from Jean Harrison at above address.
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Change is in the air

Why does each year seem to pass
faster than the previous one? No one
knows why. It just does. Will 2005 be
any different? | can guarantee that it
certainly won't be any slower, and
that some profound industry changes are sure to take place.

The world’s economy is growing, but more specifically, emerging
markets are growing and changing the traditional north-south,
east-west balances. Demand for cranes, telehandlers and
access equipment is outstripping production. At times like this,
manufacturers add production capacity and go all out to gain
market share.

Today, though, a shortage of raw materials such as steel and
rubber for tyres is preventing this, but it is more than that.

Many manufacturers seem hesitant to expand existing facilities.
New plants are being announced in China, but these are intended
to supply the burgeoning local markets.

So in the west we can, it seems, look forward to longer lead times
for new equipment, and higher prices as producers look to pass
on past material increases and restore margins. As we go to
press, however, stories of new crane price cuts are on the rise.
Longer lead times and higher prices mean that a greater degree

of planning is called for, with more thought of replacement

policies and long term market demand.

Many rental companies are not as negative to price increases as
might be expected, as long as it in turn leads to better, and more,
consistent rental rates. On the other hand, the UK treasury's aims
to end the use of rebated red diesel in road cranes and lifts, which
is sure to lead to HGV-type road worthiness inspections, will send
shivers down most crane and truck-mounted lift owners' spines.
Yet perhaps this too might kick-start a profound change in how
we manage, and charge, the provision of such equipment.

The upcoming work at height rules will also have a significant
effect on both the crane and access industries, requiring new
ways of carrying out many jobs, while equipment designs are
adapted to reduce risks.

One thing's for sure. As short as 2005 may be, we will see more
changes than usual. And, while many of them may appear daunting,
change always offers the most opportunities for those who are
most ready to adapt and provide benefits to their customers.

Talking of change, | have decided to make a significant one myself,
so this is my last issue of Cranes & Access as editor. The last two
years have been a real eye-opener, and the reminders will always
be around me. Many thanks to all that have helped and supported
me. It's been a pleasure.

L Ao '
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